CASE STUDY

STONEWEG

PROJECT DETAILS: e

¢ Real Estate Services
e 2,200 SF New Office Launch

¢ Timeframe: June 2017 - December 2017

PROJECT SCOPE:

Design Representation

Construction Representation
Furniture Procurement

Voice and Internet Installation
Information Technology Integration
Audio-Visual Procurement and Installl
Access Conftrol Installation
Appliance Procurement

Interior Signage Installation

Office Services Integration

CLIENT TESTIMONIAL:

We were not in the country when the onset of the buildout was taking place, so we had to rely

heavily on [Relofant’s] project leadership. [Relofant’s] willingness to take the time to listen and

discuss our needs was paramount to the success of the buildout and he was always prepared

to go the extra mile to ensure everything ran smoothly on the final days of supervising and

organizing early morning starts for the contractors, so as not to disrupt our working He took

special care to ensure the finished result met or exceeded our expectations.

PROVIDING LEADERSHIP AND PREDICTABILITY FOR A SEAMLESS RELOCATION EXPERIENCE
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